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Are you passionate about the space industry and driven by the thrill of building strong
business relationships? Peak, a leading European innovator in advanced COPVs, is
looking for a dynamic and experienced Sales Agent & Space Business Developer to

strengthen our successful US market entry.

As our US representative, you will play a dual role, combining sales expertise with business
development skills. This is an exceptional opportunity to make a tangible impact in a cutting-edge
industry while representing a company at the forefront of space technology.

YOUR KEY RESPONSIBILITIES WILL INCLUDE

Driving Sales: Market and distribute Peak’s COPVs (Pressure Storage Tanks) to
prospective clients across the United States.

Business Development: Identify and cultivate new business opportunities.

Networking: Build and expand a robust network of industry contacts to promote Peak’s
solutions.

Event Representation: Represent Peak at major space tech exhibitions and events in the
United States, showcasing our capabilities and innovation.

Brand Advocacy: Act as the face of Peak in the US, fostering trust and credibility with
customers and industry stakeholders.




WHAT WE'RE LOOKING FOR

We are seeking a proactive and results-oriented professional with:

* Experience in Sales & Business Development: Proven success in generating leads,
closing deals, and managing client relationships.

Space Industry Knowledge: Familiarity with COPVs and their applications in aerospace or
satellite systems is strongly preferred.

Exceptional Networking Skills: Ability to connect with key decision-makers and build
long-term relationships.

Strong Communication: Confident presentation and negotiation skills, with an ability to
articulate technical solutions to non-technical audiences.

Self-Motivation & Pragmatism: A hands-on approach to achieving objectives and
meeting customer needs.

WHY JOIN US?

A versatile role in a successfully growing company - Be part of the story: We're
currently preparing our success in the USA, and with this launch underway, you'll
have the chance to leave a significant footprint and be part of the very first steps.

Technical innovation and challenges in the aerospace and motorsport industries

Training programs to promote professional and personal development

A collegial work atmosphere with a first-name culture in a company that values teamwork
Flexible working hours

Various company events




Further benefits

PLEASE SEND US YOUR APPLICATION, INCLUDING:

* Examples of successful sales strategies you've implemented.
* Insights into your experience in the space or aerospace sector.

* Demonstrated ability to build and leverage professional networks.

Join Peak and help us shape the future of space innovation!

Apply Now
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